Page: D14

LAMORINDA WEEKLY

OUR HOMES www.lamorindaweekly.com

925-377-0977 Wednesday, April 20,2016

ttolend. Terms ai
ble. This is not an offer to ente
law. Call for details. 3/2015 NMLS ID # 1438399 Orinda Branch

Refinancing? Purchase? 2nd Home?

Home Lending in Lamorinda over 25 years.

Call Kat today!

Kat Rider Sales Manager NMLS#202928
Cell: 925.787.1692

kat.rider@prospectmtg.com

8 Camino Encinas, Suite 115 Orinda
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JUST LISTED in
Rossmoor!
1332 Singingwood Court, #11

Sun-drenched
Sequoia Wrap floorplan

2 Bedrooms | 1 Bath

Beautiful hillside
views from spacious
open veranda

New flooring, fresh paint,
updated bathroom and

indoor washer/dryer

$339,000

Call for details!

MARY BETH
MACLENNAN 925.324.6246

TONY CONTE 925.708.1396

marybeth@mbtcpartners.com
tony@mbtcpartners.com

License # 01480008 | 00959101
Pacific Union # 01866771

ROSSMOOR v~ GREATER EAST BAY

PACIFIC
UNION

GHRDTIES

The Real Estate Quarter in Review
Housing Prices
Continue to Climb
in Lamorinda
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Lastly, it is important to look at what homes are selling for
versus their list prices. Often homes come on the market at unre-
alistic prices and they do not sell. We also are seeing more homes
listed well below true values so that it may encourage bidding wars
that might generate a higher overall sales price. In the first quarter
of this year many homes have had multiple offers and have sold at
or above the list price.

Of the 43 single-family home sales that closed in Lafayette
in the first quarter of 2015, 27 sold at or above the list price. In
Moraga, 16 of the 20 sales were at or above the asking price and in
Orinda, 14 of the 23 sold at or above the final listing price.

This will typically happen when a house goes pending in
the first two weeks on the market. Of the 65 currently pending sales
in the three Lamorinda communities combined, 47 went pending
in 21 days or less. The actual average days on the market would be
markedly lower but many agents are setting up marketing plans
where they hold the home open to the public and to brokers and
follow with an offer date in a week or so after exposing the property
to the market — pointing to a high likelihood of a continued trend
in homes selling above the asking price.

In the detached home category in the first quarter of 2015,
the average sale price in Lafayette was 102 percent of the asking
price, the same as a year ago. In Moraga it was 102.9 percent and in
Orinda it was 102.8 percent of the final asking price.





